DATE: October 9, 2013

TO: City Clerk

FROM: Representative Lily Limén

ADDRESS: 300 N. Campbell Street TELEPHONE  (915) 541-4124

Please place the following item on the (Check one): CONSENT _xxxx REGULAR

Agenda for the Council Meeting of ~_October 15, 2013

Appointment of Luis Leon to Capital Improvements Advisory Committee by City
Item should read as follows: Representative Lily Limén
SPECIAL
INSTRUCTIONS:

BOARD COMMITTEE/COMMISSION APPOINTMENT/REAPPOINTMENT FORM

NAME OF BOARD/COMMITTEE/COMMISSION: _ Capital Improvements Advisory Committee

NOMINATED BY:  Representative Lily Limén DISTRICT:  Seven

NAME OF APPOINTEE Luis Leon

(Please verify correct spelling of name)

E-MAIL ADDRESS: |
BUSINESS ADDRESS: N/A

CITY: N/A __ST: NA  ZIP: NA PHONE: N/A

HOME ADDRESS: o

CITY: _ | ST: ZIP: __ PHONE: -
DOES THE PROPOSED APPOINTEE HAVE A RELATIVE WORKING FOR THE CITY? ~ YES: ___ NO _x

IF SO, PLEASE PROVIDE HIS OR HER NAME, CITY POSITION AND RELATIONSHIP TO THE PROPOSED
APPOINTEE:

WHO WAS THE LAST PERSON TO HAVE HELD THIS POSITION BEFORE IT BECAME VACAN T‘?

NAME OF INCUMBENT:
. Richard Pineda
EXPIRATION DATE OF INCUMBENT: 10-28-2013

REASON PERSON IS NO LONGER IN OFFICE (CHECK ONE):  TERM EXPIRED: _ x

RESIGNED
REMOVED ____
DATE OF APPOINTMENT: October 15, 2013
TERM BEGINS QN . October 29, 2013 :
EXPIRATION DATE OF NEW APPOINTEE: October 29,2016
PLEASE CHECK ONE OF THE FOLLOWING: 1 TERM: _ x
2 TERM:

UNEXPIRED TERM:



<< T_uﬁj Lesn

Kinney Shoes, El Paso, TX
April 1985 to August 1995 Assistant Manager

Met daily sales quotas to include suggestive selling.
Handled issues during refund and exchange transactions
Assisted with management of store operations. -
Supervised daily store activities.

Managed work schedules.

Forecasted sales.

Controlled all documents for shipping and receiving.
Supervised markups and markdowns.

Managed inventory.

Reconciled daily cash.

Recruited and trained personnel.

Handled all customer concerns.

EDUCATION:

July 1995 - University of Texas at El Paso
B.B.A - Management.

SALES TRAINING:

Professional Selling Skills
Interactive Listening

Professional Sells Negotiations
Dimensions of Professional Selling
Versatile Sales Professionals-

Cold Calling Techniques

® 6 ¢ o o o

SALES RECOGNITION:

e Letter of recognition from Chief Executive Officer, John V. Faraci, of
International Paper for my participation in developing business with Maytag

- for the container division.

o Nexium Purple Pinnacle Achievement Award reaching 50% Nexium Market

Share

Certificate of Excellence Highest Market Share Growth YID
Promoted to Career Ladder Level 2 2009

physicians
¢ Received President’s Model of Excellence Award for 2009

Summit Achievement Award Surpassing 20% NRX market share 2008
Summit Achievement Award Surpassing 30% NRX market share 2009
Certificate of Excellence Weighted Cross Portfolio Ranking YTD 2009

Symbicort 2009

Go Far with Seroquel reaching at least 5% NRX among primary care




